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Sales Manager
Getting Started with Occulus

Support@OcculusSales.com
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Logging into your Occulus Account OC&J[L)S

WELCOME T0 OCCULUS
THE SALES ANALYSIS AND QUALIFYING

TOOL THAT WILL SIGNIFICANTLY CHANGE
THE WAY YOU CLOSE A SALE

If you have an Occulus Account please login:

Go to:
www.OcculusSales.com

Your e-mail address

Eria passuors —_—
M rem rme

If you are new to Occulus

Figure 1: Occulus Home Page

Enter your email address and password; click “LOGIN”
and your Dashboard will appear, Figure 2.

A temporary password has been assigned to you. It should
be changed when you first log in — see Figure 3,

Click ACCOUNT DETAILS, for instructions on how to
change your password.
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Account Dashboard OCCUlLs
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DASHBOARD ' OPPORTUNITIES ' MESSAGES ACCOUNT DETAILS LoGouT

DASHBOARD

The following opportunities have Close Dates that are past due:
Opportunity Name Amount Current Close Date Last Updated

Figure 2: Sales Manager DASHBOARD
Dashboard shows any Opportunities
that have a Close Dates that are past due.

Click on the Opportunity Name to see
the details and the Sales Rep who owns this Opportunity.
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Changing your Password OCCUILS

DASHBOARD ' OPPORTUNITIES ' MESSAGES ACCOUNT DETAILS LOGOUT

MY ACCOUNT ®.cr

Please re-login to access your account details
Enter password

Click ACCOUNT DETAILS:

Enter your password

Account Details

DASHBOARD | OPPORTUNITIES | MESSAGES ACCOUNT DETAILS | LOGOUT Enter your new Password
Confirm the Password
MY ACCOUNT o

If you want to change password, enter a new one below

Enter new password
Enter password again

Click OPPORTUNITES

Change Password
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OPPORTUNITIES List (Sales Manager) QC(:'CJIL,S

Close Date Range: Start -> End
Selects ACTIVE or CLOSED Opportunities with a
Close Date in this date range.

/

Can display Opportunities for ALL
Sales Reps or specific Sales Reps

Displays ACTIVE or
CLOSED Opportunities.
Default = ACTIVE Opportunities

DASHBOARD ' OPPORTUNITIES MESSAGES ACCOUNT DETAILS

UPPURTUNITIES Close date between | 04/28/201 10

Show opportunities for.. with status M
Company Name Opportunity Name Type of Sale C Amount Close Date DoQ Winning CF Close Last Updated The OPPORTU N ITY LlST a” the Sales opportunltles your
Smith & Jones ulting Denham, John US$276,000  22-Apr-11 28-Apr-11 ) Sales Reps are pursu i ng and g ives the fol |owing summary
Lasiter Inc. e Denha ussaooooo  3tvar11 [ TEEER 28-Apr11 P
Fly by night Inc 1 M USS$500,000  19-Aug-11 5 5 28-Apr-11 its” Informatlon .
DeBeers ) US$500000  30-Sep-11 % > csApr11 ] Company Name
Nuclear Inc. Harding, Mel US$100,000 30-Apr-11 % %l 28-Apr-11 0 Opportunity Name
Waterworks Inc Smith, Frec ussaso000  3tvar-t CRINEEEIEREEE v 6 ]

Type of Sale

Longfellow US$75,000  31-May-11 ’ 2 9% 28-Apr-11

:;:1:::{::5 e Smith, \- - US$250,000 24-Jun-11 % b %) 28-Apr-11 " OWner
TOTAL US$2,351,000 Opportunity Amount
Close Date
B £ ot o xceL Degree of Qualification (“DoQ”)
PRl SORRRRY Probability of Winning (“Winning”)
DoQ = Degre.  of Qualification ° | Conﬂdence FaCtOr (“CF”)
F = Confidenc  Factor @ Probability of Closing by the Close Date (“Closing”)
) ] Last Updated
NOTES

EXPORT the List to an Excel file for If the Sales Manager has his/her own Opportunities

integration into other applications. he/she can add a new opportunity by clicking:
“>>NEW OPPORTUNITY

PRINT SUMMARY allows you

to print the List. . . .
Opportunity = Positron is owned

by Sales Manager, name in white.
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OPPORTUNITIES List (Sales Manager) ocfi')lbs

Lists all ACTIVE Opportunities for ALL Sales Rep with
Close Dates between April 28 and Sep 30.

Can change the Close Date Range
DASHBOARD | OPPORTUNITIES | MESSAGES ACCOUNT DETAILS with the drop-down calendars

e et - Can select ACTIVE Opportunities
UPPURTUNlTlES ‘;"m,w :p;,:ue,“,:;esfo,”w,t or CLOSED Opportunities

Company Name Opportunity Name Type of Sale Amount Close Date DoQ Winning CF Close Last Updated
Smith & Jones n Denham, J US$276,000  22-Apr-11 % 28-Apr-11 VIEWNOTES Click >> to refresh page
Lasiter Inc. ) USS300000  31-May-11 IR % [64%| 28-Apr-11
Fly by night Inc T elle USS500,000 19 ‘ 3 Y 28-Apr11 )
DeBeers chelle USS500000  30-Sep- 3 A 2soetn Can create a NOTE for each Opportunity
Nuclear Inc. US$100,000 % % 28-Apr-11 h

US$350,000

Igloo Inc S ed 24-Jun-11
TOTAL US$2,351,000

@ EXPORT T0 EXCEL

DoQ = Degree of Qualification .
CF = Confidence Factor

OPPORTUNITIES - con’t

An ACTIVE Opportunity is one that is currently being pursued.

To review/update an ACTIVE Opportunity

lick on the Opportunity N T . :
click on the Opportunity Name A CLOSED Opportunity is one that is no longer being pursued.

Click Opportunity = Firefly
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Reviewing an ACTIVE Opportunity (Sales Manager) OCCUILS

Opportunity = Firefly

Click REVIEW QUESTIONS to see how the
Sales Rep answered the questions.

Click ANALYSIS to review the analysis.

Click PRINT to print a copy of the Analysis
DASHBOARD ' OPPORTUNITIES MESSAGES ACCOUNT DETAILS LOGOUT
Click EXPORT TO PDF to create a PDF of the

OPPORTUNITY INFO Analysis.

Owner: Denham, John

Opportunity Name *
Firefly

Type of Sale *
Consulting

gy RIS The Sales Manager can TRANSFER an
Date Opened Opportunity from the current Sales Rep
41512011 to a different Sales Rep (including himself)

Amount *
US$276000

Company Name
Smith & Jones

Reviewing an ACTIVE Opportunity

Click TRANSFER
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TRANSFERRING an ACTIVE Opportunity (Sales Manager) OCé'J[bS

DASHBOARD ' OPPORTUNITIES ' MESSAGES ACCOUNT DETAILS LOGOUT

Select the Sales Rep who this Opportunity will
TRANSFER OPPORTUNITY be transferred to and click TRANSFER OPPORTUNITY.
This feature allows you to transfer a sales opportunity from one member your team to another. Select the team memb=-, ,u wish to transfer the opportunity to.
Confirm TRANSFER.

Denham, John

Transfer Opportunity

(opportuniy name [T}

TRANFERRING an ACTIVE Opportunity

Only the Sales Manager who has Sales Reps
reporting to him/her can transfer opportunities
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OCCulLs

4/14(729/ the sale;
Close the deal!




